
 

Two Weeks before Sale 

 
We posted recently about preparing your home for sale in the same way that you would prepare for 

any major event and suggested steps you would be wise to take a month before.  Leading up to the 

big event these steps are those we would recommend to be done at least 2 weeks before your 

photographs and first viewings…. 

 
1. Book some time off 

Getting your home ready for sale is hard work and it is time consuming.  It needs dedicated time if you 

are to do it as well as possible. And let’s face it, most of us can’t afford to sell our major financial asset 

at anything other than the best price possible.  So to realise your top price first make sure you have 

time to do the work it will need to get from being a much-loved family home to being presented as 

the most desirable home locally in its price bracket.  Don’t put pressure on yourself to do this after a 

long day at work or squeeze it in to a weekend after a busy week so that you have no time to relax at 

all.  Book yourself some time off. Two days is the minimum time we believe it takes to present a house, 

even when it is generally tidy and clean to start with.  

2. Consider your kerb appeal 

Many people look first at Rightmove when 

they are house-hunting and then they take 

a drive past the houses they have on their 

long-list before they call the estate agents 

to book a viewing.  You’ve made sure 

you’ve got your photos right but forgotten 

about the drive-by viewers. The bins have 

been left out, the grass hasn’t been cut all 

week and the kids’ toys are still on the lawn 

from the weekend.  The message is strong; 

‘these people don’t care enough to tidy the 

outside of their house, probably they 

haven’t cared much about the maintenance either. ‘Let’s not bother to view’.  You could inadvertently 

put off more than half your potential purchasers simply by not tidying your front lawn. 

3. Curate your clutter 
 

De-clutter!  This ubiquitous phrase has become the estate agents and the home stager’s mantra. 

Recently though I have seen a couple of properties 

where this has been taken to an extreme.  People 

want to be able to see the space without your clutter 

in the way but they are also buying a home and want 

the house they are viewing to feel like it could be 

their home.  Remember, houses are far more often 

bought with the heart not the head.  Investors buy 

with their head, real families buy with their hearts, 

and this is where you can really win.  De-clutter your 
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space completely and then put back, carefully arranged, a few of your most loved possessions which 

you think will advertise best the lifestyle your viewers will want to buy.  Appealing to the emotions of 

your buyers is a key psychological skill and a hugely profitable marketing tool for products from phones 

to cars.  Your house needs the same skills applying if you are to realise its full selling potential.  Your 

estate agent may be able to offer some tips; for Lemon and Lime –this is our business!  

 

4. Clean 

There is nothing more off-putting than a dirty house.  Oh, except a house that smells; that is REALLY 

off-putting!  First deal with any bad smells; pet smells are usually the most noticeable when you enter.  

Put pets and their bedding and food outside during viewings.  Keep the bedding and food outside for 

the whole time the house is on the market if possible.  You may not notice a smell, but your viewers 

will. 

Then get to work with the vacuum, the polish and the bathroom cleaner.  The whole house needs to 

be sparkling and to smell fresh inside and out.  Get up there on your ladder and clean out the gutters.  

I had to ask someone to go on a roof recently before photos were done to take down a plant which 

was growing vigorously upwards from the chimney pot.  Ask a friend whose opinion you trust to be 

brutally honest about the cleanliness of your house.  They will notice the areas you have forgotten 

even exist.  If you can afford professional cleaners before you first viewing then it is an investment 

well made. 

5. Clean again 
 

Have you cleaned the oven, inside and out?  Washed 

the skirting boards?  Made the windows sparkle even 

when the sun streams through?  Have you looked up 

and made sure there are no cobwebs lurking in the 

corners?  Get under the beds, into the cupboards, 

behind the loo; your viewers will notice everything, 

don’t put them off by any corner appearing uncared 

for.  To you it may just be dust, to them it will give a 

message of a home which hasn’t been well looked after 

and that will raise deeper questions in their mind. 

 

 

Are you beginning to understand why a week off is not such a bad idea?! 
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